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IP Global | Creating wealth through &
intelligent property investment.

We provide our clients with access to the best property 5 \
investment opportunities across the globe and deliver an end-to-end
service that guides them through every step of their international real

estate investment journey. 5 5 o O +
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USD
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on behalf of our
clients

18
COUNTRIES

where we’ve invested

e




THE CONTENTS

Removing Emotion from the Equation

The Prescribed Market Fundamentals

The Power of Leveraging vs Cash

Important Factors for International Investors

How Incentives Are Factored into Price

IP GLOBAL'S
BUSINESS MODEL

Why Yields Aren’t Everything

How to Identify Profiteering

Payment Structures & Hidden Costs

With a commitment to the financial
futures of our clients, our investment
team scour the globe for property
investment opportunities underpinned
by robust market fundamentals.

We then co-invest by making a
financial commitment for the majority,

if not the entirety, of the development.

Our business model gives our clients
the reassurance that whatever we
present is something we firmly and
demonstrably believe in.

It doesn’t end there. After a

client selects a unit, we offer a
straightforward service that guides
them through the various stages of
their investment journey. Through our
valued partners, we are able to assist
with mortgage acquisition, lettings and
management and even resale. So that
you can rest assured, wherever you are
and at whatever stage of the journey
you’re in, your investment is always in
good hands.
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“The first thing that | want to talk
about, and the challenge that we come
across all the time as far as property
investment is concerned, is removing
emotion from the equation. What |
mean by that is removing emotion
from the decision-making process. |
think one of the main challenges that
people face is getting emotional about
what type of property and location
they’re choosing. However, if you think
about the other investment classes out
there -stocks, shares or commodities-
that is never the case. You buy
commodities based on the price and

Removing Emotion
from the Equation

where you think it’s going to move; you
buy an equity based on the dividend
or potentially the PE ratio -and
property should be the same. If you're
purchasing a buy-to-let investment,
you won’t live there. You need to focus
on the fundamentals and where you
can make some money. And, counter-
intuitively, often the best places to
invest are not necessarily the nicest
places. These are the areas undergoing
regeneration and improvements to
infrastructure which will drive up value.

It can be difficult to decide to invest
in areas that perhaps you yourself

wouldn’t want to live in. But ultimately,
you’re looking to the future and what it
will be like then. If | think back to some
of the less-desirable areas that we’ve
invested in over the years, there’s no
qguestion that they have performed the
best in terms of price growth. So it is
essential that you try to focus solely on
the numbers and remember that this

is purely an investment decision rather
than a place you might end up living
in.”

Jonathan Gordon
Director, Wealth Management
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The Prescribed Market
Fundamentals

A shortage of
housing supply

A rising demand for
housing

Population Growth

Wage Inflation

Infrastructure
Additions

Regeneration/
Gentrification
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EXAMPLE CASE STUDY:
ISLINGTON, LONDON

Islington was one of the first London borough’s IP Global identified
for investment. It was a very undesirable location that is now popular
with young professionals due to the proximity to City of London and
Old Street. Many people were hesitate to invest in the area but our
clients who did have now made staggering returns.

Previously UNDERVALUED

CLOSE to the CITY

Excellent TRANSPORT links

Fantastic QUALITY of life

POPULAR with PROFESSIONALS

House price index (all property types)

developments unleveraged house units sold annualised
launched price growth unleveraged house
price growth

Pegaso Building

Launch Date: 2009

No. of Units: 45

Distressed Asset

£PSF at Sale: £447 average

171.28% increase since project launch

15.57% increase per annum since project launch

Elmore Street

Launch Date: 2012

No. of Units: 12

£PSF at sale: £633 average

63.65% increase since project launch

7.96% increase 'per annum since project launch




The Power of
Leveraging vs Cash

3.

Many people are scared of the word ‘debt’. With regards to
property investment, however, debt can increase your returns
exponentially. Investors who take advantage of banks willing to
structure loans at cheap rates are the ones who become truly
wealthy building up leveraged property portfolios.

Scenario-based example

buys an apartment in cash worth £250,000.
 Assume average appreciation of 5% p.a. for 6 years
* Apartment is now worth £325,000 (30% increase = £75,000)
* Rental income is £1,000 per month, resulting in £12,000 (4.8%)
p.a. or £72,000 over 6 years
Total Profit = £147,000
Return on Investment is 58.8%

invests in an apartment worth £250,000 but takes
a 70% mortgage. The split is therefore £75k : £175k Equity to
Mortgage.

« Assume the same average appreciation of 5% p.a. for 6 years

 Apartment rents out at 4.8% yield while the mortgage interest
rate is at 4%

* Apartment is now worth £325,000 (30% increase = £75,000)

 Rent covers mortgage = Cash flow neutral

Total Profit = £75,000
Return on Investment is 100%

Important factors

to ask your property
provider if you’re an
international investor:

[M Can you own the title outright?
[ Is there valuation risk?
[ Can you get a mortgage?

M What are the currency risks?

Are there language challenges
(particularly with ongoing management)?

M Is there regulation behind service
charges, maintenance costs and tenancy?
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“We see incentives a lot, they come in
all shapes and sizes. They can come

in rental guarantees, price discounts
or furniture packs. Its worth pointing
out that sometimes genuine incentives
do exist. For example, at IP Global we
essentially buy in bulk at the outset,
adopting a more wholesale model and
that does benefit us. Sometimes we
do get decent discounts that we can
then pass onto clients that are below
retail value. Another example is the
offering we can make through our
sister company, Complete Ltd., based
in the UK. They can occasionally get
properties pre-let to local corporates
to the extent that we can offer genuine
rental guarantees to our clients.

But sometimes you’ll see situations
where you’re buying a property and

How Incentives Are
Factored into Price

——— S—

— William Page MRICS

Head of UAE and SA,
Wealth Management

you’ll be given a very high rental
guarantee for an extended period

of time. And you think: how does

that work? The best way to look at

it is to compare what the market is
currently providing and what the
developer or the agent is providing, if
the latter is offering a 7-8% guarantee
but the market is offering 4%, there’s
something amiss. And secondly, after
the guarantee period you might be
back to a situation where your cash
flow is problematic. So, you need to
understand at the outset what it is that
you’re paying for. Has the price been
moved up to factor in those incentives?
And that will only be found out by
doing genuine research into the market
and talking to local agents to get some
comparables.”

6.

Why Yields Are Not
Everything...

Yield is often a reflection of
risk, lower yielding markets are
typically more secure

A Yield difference of 1-2% is not
significant

Capital growth should be the
primary target

Leverage has a far larger impact
on returns than vield




7 How to Identify 8 Payment Structures &
= | Profiteering * | Hidden Costs

Always remember to factor in your exit strategy. An investment is
supposed to grow in value which means you’ll need someone to buy

it at a higher price when you’re ready to sell. There are many different JQ 15-20% deposit off-plan should be
your maximum

forms of investment properties to choose from and not all are created -
equal. If there are challenges mortgaging the asset, it could limit the
resale value. If there are rental guarantees, it could present inaccurate
future yields after the stipulated period. Speak to one of our wealth

real estate schemes.

construction finance and isn’t using
deposits to fund the build

managers for a free consultation before investing in any ‘get-rich-quick’ ﬁ Ensure your developer has the

Assets to be wary of:

‘% Is the deposit protected and how?
i—— Insist on a copy of the policy

% Always request a detailed cash flow

Legal fees, mortgage fees and
service charges are key information
to receive beforehand

Service charges in some markets are
a risk due to the lack of regulation

Aparthotels
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9 Key Tips on Liquidity &
= | Exit Strategy

Supply vs Demand

Always think about exit strategy, you need to ensure
there is a shortage of supply and that there is demand
in the local market, not just from buy-to-let investors.

Availability of mortgages

You need to invest in a market where there are a variety
of mortgage options as a limitation on this reduces
your pool of potential buyers when its time to resell.

Foreign restrictions

Make sure you’re aware of the limitations pertaining to
the market you’re investing in. For example, in Australia,
foreigners can only buy new-build not secondhand
properties. You’ve got to make sure your property can
appeal to the masses.

Legislative changes

Be aware of changes that could happen down the line
in less developed markets, putting your investment at
risk.

Questions on
Mortgaging

10.

@ How many banks are in the market?

What documentation is required?

ZIé Is there valuation risk?

w ¥ ] i .
-;@;— Is there change-in-circumstance risk?
*+

Are there off-plan mortgages
available?

QW
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IP GLOBAL

E: enquiry@ipglobal-ltd.com W: www.ipglobal-ltd.com

HONG KONG

T: +852 3965 9300

SHANGHAI

T: +86 21 6032 1525

ABU DHABI

T: +971(0) 56 942 5175

JOHANNESBURG

T: +27 (0) 10 140 6578

LONDON

T: +44 (0) 203 696 9630

MANCHESTER

T: +44 (O) 161 457 0046

VIETNAM

T: +84 (0) 79 3344 723

\20

BEIJING

T: +86 10 5718 7666

SINGAPORE

T: +65 6224 1992

DUBAI

T: +971 (0) 4 246 2600

KENYA

T: +254 71744 4345

MAURITIUS

T: +230 5255 111

PORTUGAL

T: +351 214 659 668

ISRAEL

T: +972 3 560 0901

Please note: floor plans, prices and images are for information purposes only and are subject to change from time to time.
Areas shown are approximate measurements.

You acknowledge that: (i) the information contained in this document and such other material issued in connection therewith
(the “Content”) are provided for information purposes only and will not be regarded as advice on securities or collective investment
schemes or other financial or investment advice; (ii) the Content is not intended for the purpose of advice, dealing or trading

in securities or collective investment schemes; (iii) the Content may include certain information taken from property surveys,
stock exchanges and other sources from around the world; (iv) the Content is provided on an “as is” basis and by way of a
summary and we do not guarantee the accuracy, completeness, or timeliness of the Content; (v) the Content may be subject

to the terms and conditions of other agreements to which we are a party; (vi) none of the information contained in the Content
constitutes a solicitation, offer, opinion, or recommendation by us to buy or sell any security, or provision of legal, tax, accounting,
or investment advice or services regarding the profitability or suitability of any security or investment; (vii) you should not rely
on the Content as the sole means of making any investment decision relating thereto and you should seek professional,
independent and specific advice on any such investment decision; (viii) the property market is volatile and illiquid and property
prices and rental yields may fluctuate widely or be affected by a broad range of risk factors; (ix) all plans and specifications in
the Content are intended as a guide only and are subject to such variations, modifications and amendments as may be required
by the relevant authorities or the relevant developer’s consultants or architects; (x) all renderings and illustrations in the Content
are artists’ impressions only and all measurements are approximate subject to final survey and confirmation; (xi) the Content is not
intended for use by, or distribution to, any person or entity in any jurisdiction or country where such use or distribution would
be contrary to law or regulation; and (xii) the Content has not been authorised or approved by the Securities and Futures
Commission of Hong Kong or any regulatory body of competent authority whether in Hong Kong or elsewhere.

Accordingly, you assume all responsibility and risk for reliance upon and the use of the Content and, we, our agents, directors,
officers, employees, representatives, successors, and assigns expressly disclaim any and all responsibility for any direct or
consequential loss or damage of any kind whatsoever arising directly or indirectly from: (i) the use of the Content, (ii) reliance
on any information contained in the Content, (iii) any error, omission or inaccuracy in any such information including, without
limitation, financial data, forecasts, analysis and trends, or (iv) any action or non-performance resulting from the foregoing.
This exclusion clause shall take effect to the fullest extent permitted by applicable laws.

PROFESSIONAL ADVICE

Any statement contained in the Content is made on a general basis and we have not given any consideration to nor have we made
any investigation of the investment objective, financial situation or particular need of any user or reader, any specific person

or group of persons. You are advised to make your own assessment of the relevance, accuracy and adequacy of the information
contained in the Content and conduct independent investigations as may be necessary or appropriate for the purpose of

such assessment including the investment risks involved. You should consult an appropriate professional advisor for legal, tax,
accounting, or investment advice specific to your situation, as to whether any governmental or other consents are required

or if any formalities should be observed for the purposes of making such investments as are mentioned in the Content. If you are
unsure about the meaning of any of the information contained in the Content, please consult your financial or other professional
advisor.

THIRD PARTY REFERENCES

References to third party publications are provided for your information only. The content of these publications are issued by third
parties. As such, we are not responsible for the accuracy of information contained in those publications, nor shall we be held liable
for any loss or damage arising from or related to their use.

IP Global Limited (IP Global) is registered in Hong Kong under company number 998503 and have our registered office at
Harcourt House, 39 Gloucester Road, Suites 1001-3, 10th Floor, Wan Chai, Hong Kong.

We and our representatives only work in relation to real estate located outside Hong Kong. Neither IP Global nor its representatives
is (or is required to be) licensed under the Estate Agents Ordinance (Cap. 511 of the Laws of Hong Kong) to deal with Hong Kong
real estate. Neither IP Global nor its representatives hold them out to perform any regulated activities in Hong Kong under the
corporate brand of IP Global such as advising on dealing or advising on securities or providing asset management services or

any other incidental regulated activities. In case IP Global representatives are assigned to perform business activities that might
trigger licensing requirement, they will do so under the regulated license(s) of IP Global’s affiliates granted under the Securities and
Futures Commission and/or other regulators in Hong Kong or elsewhere. Under such circumstances, they will operate under the
ambit of the Securities and Futures Ordinance (Cap. 571 of the Laws of Hong Kong) and apply relevant license(s) accordingly to
perform those regulated activities on a legitimate basis.

IP Real Estate Investments Pte. Ltd. is licensed under the Estate Agents Act 2010 of Singapore. Neither IP Real Estate Investments
Pte. Ltd. nor its representatives engages in activities such as dealing or advising on securities or providing asset management
services. Therefore, neither |IP Real Estate Investments Pte. Ltd. nor its representatives are (or are required to be) licensed under
the Securities and Futures Act (Cap. 289 of the laws of Singapore).

IP Global is the trading name of IP Real Estate Investments Pte Ltd (CEA License Number: L30100231) which is licensed under
the Estate Agents Act 2010 of Singapore.

The full text of our disclaimer set out in and accessible at www.ipglobal-ltd.com/terms-conditions.
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