Cold Call
Compalilion

COLD CALLING SALES COMPEITION « STUDENT INSTRUCTIONS

You will schedule a time with the CSS team
to make your cold call. The cold call will be
done by logging into a Zoom link with the

camera off to simulate not being able to see
your buyer.

You will be in the Zoom waiting room and
when your buyer is ready, your buyer will
admit you into the Zoom room and will greet
you by saying “hello” as if your buyer just
answered your cold call. The role play begins
immediately.

After the call ends, you may stay on the
Zoom link to receive live feedback from the
mock buyer.

The session will be recorded in order for the
judges to review thg cold call the following
ay.
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https://www.bird.co/
https://www.linkedin.com/in/marcusvoliveira/
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LIVE COMPETITION ON OCTOBER 13TH 4-6PM PST

You will need to research Bird to prepare for
your call. The goal on the call is to schedule a
pricing-and-packing call between Marcus and
an Account Executive at Bird that handles the
largest companies in the Bay Area. Feel free

to get creative, using any information you
have learned about your product. .
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https://doodle.com/poll/dcvqdqa7h2a59iyu?utm_source=poll&utm_medium=link

